
CAPITAL PARTNER OVERVIEW

A MODERN AMENITY
BUILT TO SCALE

A concise introduction to Modern Market
Vending and the opportunity to help fund the
equipment behind our next stage of growth.

EVERYDAY CONVENIENCE, ELEVATED
Modern Market creates curated, technology-enabled retail amenities for the places people live, work, travel and
gather.

THE MARKET OPPORTUNITY

Expectations for on-site convenience are changing. Residents, employees, guests and customers increasingly want
reliable access to fresh food, beverages, everyday essentials and locally relevant products - without being limited to
a traditional vending assortment or fixed cafeteria hours.

01
CHANGING EXPECTATIONS

Decision makers are using modern
amenities to improve the
experience of their buildings,
workplaces and hospitality
environments.

02
MULTIPLE INDUSTRIES

MMV serves residential
communities, workplaces,
automotive dealerships, hotels and
other high-traffic locations.

03
24/7 ACCESS

Smart retail equipment extends
convenient product access beyond
staffed hours and traditional
food-service schedules.

THE MMV APPROACH

More than a machine.
MMV combines premium smart equipment, a
curated product strategy, cashless purchasing,
remote monitoring and hands-on local service.
Each market is designed around the location,
its audience and its operational needs.
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HOW GROWTH CAPITAL WORKS
EQUIPMENT-LED EXPANSION. PROFESSIONALLY MANAGED.

1
QUALIFY LOCATIONS
MMV evaluates demand, audience, access, placement and serviceability before committing equipment.

2
ACQUIRE EQUIPMENT
Growth capital can support premium smart coolers, freezers and related retail assets.

3
DESIGN & DEPLOY
We configure the market, curate the opening assortment, install the equipment and launch the amenity.

4
OPERATE & OPTIMIZE
MMV monitors performance, replenishes inventory, maintains the equipment and adjusts the product mix.

5
BUILD THE NETWORK
Additional quality locations expand MMV's operating footprint and create a broader platform for long-term growth.

WHAT MAY BE IN IT FOR A CAPITAL PARTNER?
Depending on the privately agreed structure, a qualified capital partner may earn a negotiated return through scheduled interest
payments or a fixed-period share of revenue generated by the equipment funded.

INTEREST-BASED

A documented repayment schedule
with negotiated interest.

DEFINED DURATION

A clear beginning, payment period
and contractual end point.

REVENUE-LINKED OPTION

A fixed-period share of revenue tied
to funded equipment.

START A PRIVATE CONVERSATION
modernmarketusa.com/capital-partners  |  mike@modernmarketv.com  |  617-304-9855

For informational purposes only. This overview is not an offer to sell or a solicitation to buy securities. No return, repayment period or
revenue share is promised or guaranteed. Any opportunity is subject to qualification, due diligence and definitive written agreements.
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